Contact Address: No. 2 Gobir road
U/Rimi GRA Kaduna / P.O.Box 23 Kaduna
Phone: 0803-7861133, 080-22080880
E-mail: ibrahimkbonet@gmailcom, i-bonet@leadway-pensure.com

IBRAHIM BONET

PERSONAL DATA

o Date of Birth June 25, 1971
= Sex: Male

= Nationality Nigerian

o Marital Status: Married

= State of Origin: Kaduna

= Local Govt Area:Kaduna North

EDUCATION AND QUALIFICATION OBTAINED

1978 -1980 Sacred Heart Primary School Kaduna

1980 - 1982 Air force Primary School, Kaduna
Primary School Leaving Certificate

1982 - 1987 Baptist High School, Jos , Plateau State
WAEC/GCE/School Certificate O- Levels

1988 - 1990 Ahmadu Bello University, Zaria
National Diplomain Insurance

1990 - 1994 Ahmadu Bello University, Zaria
Bsc. Business Administration

2017 - 2018 University of Abuja
MLD Leadership

WORK EXPERIENCE/ROLES

1995 - 1996 Nigeria Universal Bank Ltd, Funtua. — NYSC
e Cashiering
e Funds Transfer
e Customer Service
1996 — 1997 Afribank Nigeria Plc , Kaduna South Branch — Trainee
e Cash and Clearing
e Accounts and Reconciliation
e Customer Services

e Entries
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1997 - 2000 Intercity Bank Plc, Kaduna Branch - Branch Operations

Customer Service Officer

Head Accounts and Reconciliation
Branch Systems Administrator
Rendition of Month/mid-month returns
Funds transfer/Entries Officer

2000 — 2002 Intercity Bank Plc, Jos Branch — Branch Operations

e Head of Operations/Branch Accountant
e Head Credit and Marketing

2002 - 2003 Inmb Bank Ltd, Abuja — Assistant Manager Credit &
Marketing

Preparation of Credit Proposals

Appraisal of Credit requests

Rendition of month/mid-month credit returns
Customer Service Manager

Marketing of Banks Products and Services

May 2003- Feb 2005 Marketing Manager- Access Bank Plc, Kaduna

Preparation of FAM/FSR for credit requests/renewals.
Marketing of Banks Products and Services
Consolidation of weekly activity report for the branch
Preparation of Month end monthly profitability review
Customer Service Management

Back-up to Branch Relationship Manager

Monitoring of overall branch performance.

Feb 2005 - Sep 2005 Relationship Manager - Access Bank Plc, Makurdi
e Preparation of Credit Proposals

Appraisal of Credit requests

Rendition of month/mid-month credit returns

Customer Service Manager

Marketing of Banks Products and Services

[ ]

Sep 2005 — Jan 2007 Relationship Manager - Access Bank Plc Minna
e Preparation of Credit Proposals

Appraisal of Credit requests

Rendition of month/mid-month credit returns

Customer Service Manager

Marketing of Banks Products and Services



Jan 2007 — Aug 2007 General Manager Afric Mining Company Ltd — Kaduna

. General Manager Operations

Aug 2007 — July 2008 Leadway Pensure PFA LTD — Branch Manager Abuja

e Marketing of company’s products and services.
e Coordination operations of Benue, Nassarawa, Adamawa,
Taraba and Niger States

July 2008 — Date Leadway Pensure PFA LTD — Regional Manager
North / Head Northern Operations

e Over see company’s operations in the Northern States

e Ensure compliance to organizations policies

e Ensure timely and accurate weekly, monthly and quarterly
returns rendition.

e Growing customer base in all the states in the North

¢ Liaising with National Pension Commission

¢ Interfacing with Integrated Personnel Payment System (IPPIS)

January 2014 - 2015 — Appointed member Kaduna State Economic
Intelligence Team

COURSES ATTENDED

e MICR Encoding & Proper Implementation
Organized by Central Bank of Nigeria (Ibadan) November, 1999

e Manual of Operations, Digest Course
Intercity Bank Plc. Training Academy Kaduna December 2000

e Clearing Operations Workshop
Organized by FITC Abuja September, 2002

e Credit Analysis and Management Course
FITC Abuja August, 2002

e Customer service Care & Excellence
Access Bank Plc Abuja July, 2003

e Proper Use of English
Access Bank Training Academy Lagos September, 2003

e Product & Services and How to Sell
Access Bank Plc Abuja November, 2003



Introduction to Flex cube Retail 6.2
Access Bank Plc Kaduna

Fraud Detection and Control Awareness
Intermediate Credit Course (IBFC Augusto)
Risk Management (Controls Perspective)
Selling & Marketing Skills

Business Writing and Use of English
Seven Habits of Highly Effective People

Team Building
Vince Lawrence Associates

The Path to Personal Accountability
Insolitus Nigeria Ltd

Management Development Program
Knowledge fortress Consulting Ltd

What Makes a Leader
Lagos Business School.

Decision Making and Problem-solving
Lagos Business School

Coaching, Mentoring & Performance Management

Ethical selling for sales and Relationship Managers

Knowledge Fortress Consulting

Aggressive market penetration
(driving for optimal performance)

Supervisory Leadership Skills and Delegation

Building and Sustaining competitive edge through

focus marketing of pension products

Advanced Certificate in Customer Engagement and

Relationship Management

April, 2004

July, 2004
February, 2004
August, 2004
September, 2004
September, 2004
October, 2005

September, 2006

August, 2007

June, 2008

November, 2008

February, 2009

December, 2010

September, 2012

January, 2015

November 2015

February 2016

March 2019



Patents/Publications

Multinational Corporations and Nigeria Economic Development a case study of
UACN PLc BSc

Advertising, It's Advantages o a Developing Economy, a Case Study of Nigerian
Bottling Company Plc. MBA

Assessment of Governments Role in Farmer Herder Conflict Resolution in
Kaduna State MLD

LANGUAGES SPOKEN

English, Hausa,
INTEREST

Reading, Squash, Traveling

REFEREES

Mr. Olushakin Labeodan
Leadway Pensure PFA Ltd,
Leadway House,

121/123 Funsho Williams Avenue
Surulere

Lagos

Mr. Brendan Shehu

NO. 5a Ja’ Abdulkadir Road,
Ungwan Rimi GRA
Kaduna.

Arc. Ibrahim Chindo
11a Suleiman Crescent,
P.O. Box 917,

Kaduna.



